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C4IS and ISTAR Business Development Manager
(£70000 – £80000 basic plus benefits)
Description
Our client is a leading supplier of advanced electronic communications, information
systems and signals intelligence technology to the defence and security sectors.

Our client utilises an unparalleled and ever-expanding international network of
specialist technology providers, combined with its own bespoke design, engineering
and integration skills, to deliver and support a diverse portfolio of C4IS and ISTAR
capabilities that transform its customers’ ability to deliver effective operations.

The successful candidate has to be based in the UK as the majority of our clients
business is within the UK MOD. The ideal candidate will have existing experience
and contacts within the UK MOD. The Business Development Manager is
accountable for the effective sale of specifically assigned products and general
company services.

Responsibilities

A proactive member of the Sales and Marketing Team taking responsibility for ensuring that the annual order intake budget is achieved, and business capture campaigns are realised to support the company strategy

Maintaining regular contact with key customer groups in industry and the UK MoD including DE&S, JFC, DSTL and Army HQ and Law Enforcement & National Security (LENS) Agencies

Identifying and prioritising sales opportunities and maintaining an accurate account of prospects and campaign plans

Leading the development of key prospect Capture Plans in line with the company strategy and order intake budget.

Working with a bid team to support you in the development of winning bids. A key element will involve communicating customer requirements, so the Bid Team can develop compelling and winning proposals

Leading and producing pricelists and estimate sheets for smaller requirements or ongoing programs of smaller buys with the support of the Finance team

Supporting the Strategy & Business Development function in market analysis and marketing campaigns

Helping to promote the company capabilities and solutions to external customer groups and industry partners including the development of marketing material where necessary 

Representing the company at trade shows and exhibitions to promote the capabilities on offer

Qualifications

Educated to Degree level or equivalent in the field of Engineering, Marketing
or Sales or suitably qualified by experience gained in relevant fields
A proven track record of success as a sales person in the Defence sector in the UK and/or overseas or be a high-quality candidate with specialist domain knowledge (e.g. a recent service leaver)

Direct experience and knowledge of appropriate UK Defence customers will be an advantage, DE&S, Army HQ and JFC are particularly relevant

Strong leadership skills to motivate and lead campaign teams whilst also being a team player, prepared to take a fair share of the work as well as directing others

Must be capable of communicating at multiple levels (both written and oral) across the internal business and with external customers. The ability to network and communicate well with external customers to understand their needs and intentions is key. Presentation and inter-personal skills are essential to this role including all forms of presentational media

Be highly motivated and a ‘self-starter’ capable of working alone and managing their own time with limited input from senior line management

An engineering or technical understanding is desirable to support the company’s development of complex and specialist solutions

The role will require Security Clearance to at least SC level 

The job holder is expected to demonstrate a Good level of competencies in the following areas:

Customer empathy

Solutions development
Interpersonal awareness
Having the right impact
Results delivery
Quality-minded
Flexibility
Surfaces issues

Hiring organization
Sundridge Search

Employment Type
Full-time

Industry
Defence

Job Location
United Kingdom (based anywhere)

Working Hours
Normal hours of work are 0900 to
1700, Monday to Friday with 1 hour
break for lunch. You may be
required to work outside these hours
as necessary for the proper
performance of your duties)

Base Salary
£ 70000 - £80000 - £ Plus OTE

Date posted
November 1, 2024

Sundridge Search Recruitment Consultants
https://www.sundridgesearch.com



Job Benefits

£70000 to £80000 basic salary
Company car or car allowance
OTE
Pension
Laptop & phone

Contacts
info@sundridgesearch.com
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